15 Finance Office Questions That Make the Dealer Freeze — The Homework Guy Guide

Buying a car in 2025 means navigating far more than inventory shortages and sticker prices. The real
danger zone is the dealership finance office, where buyers routinely lose money through interest rate
markups, hidden add-ons, and overpriced packages.

This guide breaks down the 15 Finance-Office Trap-Buster Questions that instantly stop the games.

1. “Is that the buy rate or the sell rate?”
2. “Can you show me the lender’s approval sheet with the actual buy rate?”

3. “Is my payment based on the exact loan term | requested?”
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. “Can you break down this payment into principal, interest, and products?”
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. “Can you print me the itemized OTD sheet you're using for these numbers?”
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. “Are all of these products completely optional?”
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. “If I decline every product, what will my payment be?”

8. “Can | see the actual service contract, including exclusions?”

9. “Can | shop GAP through my insurance company or credit union?”

10. “Is anything in this contract increasing my payment without increasing the value of my car?”
11. “Are there any prepayment penalties?”

12. “Can | review the contract privately before anything is printed?”

13. “Did you apply the rebate before calculating my payment?”

14. “Can you show me the total cost of the loan including interest?”

15. “Before | sign, how much of my first payment goes toward principal?”

For the full blog and explanations, visit The Homework Guy website.



